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WHO IS REDINGTON?

Independent investment
consultant

200+ £600bn+ 130+

Employees Assets Under Clients
Consulting

Mission-led

1on9ion

OUR MISSION: To help make 100

million people financially secure — SCIENCE @ J RF ROUNTREE

FOUNDATION
: UNIVERSITY
for the benefit of people and planet MUSEUM OF LONDON

Many well-known charities and
endowments

The ©
Q i guardian

Foundation
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WHAT’S ON OUR MIND?

REDINGTON )

paradigm shift

it's new, I'm
callingita
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WHAT IS THE BIGGEST
CONCERN FOR

CHARITIES TODAY?

Menti.com

Join at menti.com use code 28539397
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WHAT’S ON OUR MIND?

REDINGTON )

NEED TO BE TRULY
MISSION ALIGNED

NEED TO FOCUS ON
WHAT MATTERS

NEED ASSETS TO
WORK HARD

Private and Confidential
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1. BURDEN SHIFTING
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1. BURDEN SHIFTING

B Have you seen a change in demand for your charity's services?

60%
2020
50% B 2021
| 2022
40%
B Where has increased demand for your charity’s services come from?
30%
70%
20%
60%
10% m 2021
50% m 2022
0% o
40% Data set:
Yes — increased Yes - decreast No. of respondents:
0% 2021: 37
2022: 54
20%
10%

0%

Increased demand Increased demand Both
from current from new
beneficiaries beneficiaries

Source: Newton

REDINGTON > Redington Private and Confidential | November 2023



1. BURDEN SHIFTING

B Have you seen a change in demand for your charity’s services?

100%
S07%
80% B £20m and less
B E21m-E£100m
70% W £101-£500m
B ES0Im+
60%
Data set:
No. of respondents:
50% 2022: 91
40%
30%
20%
10%

0 0 0

0%

Yes — increased Yes — decreased Mo
Source: Newton
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2. NEW RISKS AND REGULATION

Sustainability Risks

O

Time Horizon Specific Risks

‘b - -
Reputation Risks

REDINGTON ) Redington
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2. NEW RISKS AND REGULATIONS

1[0 s e T
2 Cumulative number of 3
BOB. e sustainability related policy A S
700 Lo interventions ‘
600
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400 S b =~ e i |
300 -
— Different types of policy
100 St |
0 ___w.“J
1960 1970 1980 1990

Source: PRI responsible investment regulation database
(31 April 2022)

Corporate ESG Disclosure B Investor ESG Disclosure B Investor ESG Integration
B Stewardship Code B Taxonomy Sector Specific
B Financial Products B National Sustamable Finance Strategy Other

Source: PRI responsible investment regulation database (17 March 2021)
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3. HIGHER INFLATION

Inflation
12.0%

10.0%
8.0%
6.0%

4.0%

YoY Inflation %

US CPI EU CPI —UK CPI

Source: Bloomberg
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3. HIGHER INFLATION
, PAUSE,

Interest Rates
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SO, HOW CAN WE RESPOND?

:“" ‘ Burden shifting

*—z New risks &

regulations

*3 Higher inflation
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NEED A TRULY
MISSION ALIGNED
APPROACH

1. SETTING CLEAR
OBJECTIVES

REDINGTON . Redington



UNDERSTANDING YOUR MISSION

Investment

Spending needs ..
opportunities

MISSION

Sustainability

Environmental, social and
governance considerations
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AN INTEGRATED FRAMEWORK

<

/R

Objectives

Example Objectives & Constraints

Investment Objective Expected Return > Inflation + 3.5%

Probability of maintaining the real value in 10 years

Risk (long term & short term)

Limit the risk of short term drawdowns greater than 20%
Maintain sufficient liquid assets

Align to Paris Agreement — net zero by 2050 or sooner
Sustainable Investment Demonstrate engagement on most significant issues

Invest in social impact solutions
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NEED TO FOCUS ON
WHAT MATTERS?

2. MORE DATA,
BETTER INSIGHT?
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THERE IS A CONSTANT DATA DUMP

REDINGTON)
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RISK, RETURN, PROJECTIONS...

Projection Analysis

_—

0 2 4 6 8 10
Time Horizon (Years)

Initial Asset
Value

- 5th Percentile ———50th Percentile — 95th Percentile

Value at Risk (VaR) 95

30% 3.5% 0.1% 17.2%

2.0%
25% 4.6%
20% 8.4% 0-7% I
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REDINGTON>

Stress and Scenario Testing

0% S— — —
° -0.9% -0.9% . -1.7%
3
E -10% -6.1%
el
g
c -20%
o - 0,
g -24.8% 23.0%
£ -30%
o Lehman 2008 Stress

Interest rates Credit up  Equity down
up 100bps 100bps 40%

Tapering

Liquidity Stress

1000

Millions

800

600

400

200

Post VaR event

B Liguid Assets

Pre VaR event

. Illiquid Assets
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MORE AND MORE ESG DATA...

SDG Mapping

Carbon efficiency
0.40

Tax gap Scope 3 carbon efficiency
0.30
Employment 0.20 Waste efficiency
0.10
Avoiding water scarcity Water efficiency
Economic development Gender equality

Social harm Executive pay

Environmental harm Board independence

Social good Environmental good

=@ Fund ~&-=Benchmark

Deforestation Exposure

90%
80%
70%
60%
50%
40%
30%

20% 11.4%

0%

Communication Information Consumer Financials Utilities Materials Real Estate Industrials Energy
Services Technology  Discretionary
Source: MSCI m Direct Deforestation Indirect Deforestation

REDINGTON )

CO2e/Em

69.7%

Consumer
Staples

Paris Alignment

3.1° Degrees

2° Degrees Target
1.5° Degree Target

Emissions Hot Spots

1.3%
0y
0.1% 0.0% 0.0% 5.7%] 7.3% Y 0.2% 0.0% L2%

200
150
41 H B l
n
Fund 1 Fund 2 Fund 3
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ASSET MANAGER SUSTAINABLE INVESTMENT SURVEY

HALF OF MANAGERS STILL

DON’T HAVE DEI TARGETS

Fewer than

)
93% 50%
2 of asset management
firms have a DEI O R EETE e

ey o ol T

Those that did on average had:

e JCRORORORG

dncosenmicy 61% 23% 2% 2% &% 8%

splits within their White/ Asian or Asian  Black/African/  Mix/Multiple Other ethnic  Non-disclosed
investment team. Caucasian British Caribbean/ ethnic groups groups and
Black British

21



ASSET MANAGER SUSTAINABLE INVESTMENT SURVEY

GAP BETWEEN CLIMATE ASSERTIONS

AND ACTIONS CONTINUES TO WIDEN

15% L2% 85%
© are yet to O of managers © of strategies now

identify the largest emitters monitor some sort of Portfolio = measure climate-related risks
in the portfolio. Alignment metrics. and opportunities.

o
zo /O of managers still don’t

measure the Scope 1 & 2 (direct
emissions) of their portfolios.

30%
O of managers still

, ..
don’t ‘measure. Scope 3 emissions 20% 30%
of their portfolios. —

Scope 1& 2
Scope 3




MISSION ALIGNMENT

MISSION

Sustainability

Example Objectives & Constraints Measure

Investment Objective Expected Return > Inflation + 3.5%

Probability of maintaining the real value in 10 years
Risk (long term & short term)
Limit the risk of short term drawdowns greater than 20%

Align to Paris Agreement — net zero by 2050 or sooner

Sustainable Investment Demonstrate engagement on most significant issues

Invest in social impact solutions

REDINGTON > Private and Confidential | November 2023 23



-..NEED ASSETS TO
WORK HARD?

3. NEW (AND OLD)
OPPORTUNITIES




WHAT HAVE CHARITIES BEEN INVESTING IN?

Illiquid <€

) Liquid

More Contractual

A

Private lending High Yield
Government Bonds
— ILLIQUID MARKET
8] STRATEGIES
Private Equity UK Equity
Infrastructure Global Equity
Commercial Property Emerging Market Equity
Multi-Asset Funds
Y

REDINGTON )

Less Contractual
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AND, WHAT ABOUT NOW?

More Contractual
A
Distressed Debt Global Credit
Impact Private Credit AbsoIthe RetL_'m Bonds
Middle Market Lending Sustainable Fixed Income
Illiquid <€ 3 Liquid

—  ILLIQUID MARKET

8] STRATEGIES
Impact Private Equity Global Style Tilted Equity
Social Housing Sustainable/Impact Equity
Renewables Liquid Alternatives
Nature Based Solutions

Y

Less Contractual
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AND, WHAT ABOUT NOW?

More Contractual
A
Special Situations Global Credit
Impact Private Credit Absolu-te Returrl Bonds
Middle Market Lending Sustainable Fixed Income
Illiquid <€ Y Liquid
—  ILLIQUID MARKET
STRATEGIES
Impact Private Equity Sustainable/Impact Equity
Social Housing Liquid Alternatives
Renewables
Nature Based Solutions

Y

Less Contractual
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AND, WHAT ABOUT NOW?

More Contractual
A
Special Situations Global Credit
Impact Private Credit AbsoIthe RetL_'m Bonds
Middle Market Lending Sustainable Fixed Income
Illiquid « 3 Liquid

—  ILLIQUID MARKET

8] STRATEGIES
Impact Private Equity Sustainable/Impact Equity
Social Housing Liquid Alternatives
Renewables
Nature Based Solutions

Y

Less Contractual
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LIQUID ALTERNATIVES - BUCK THE TREND
2022 Performance

30%

22% 20%

20%

10% 8%

0%

-10%

o o -12%
_200/0 '15 /0 '15 /0

-20%
-30%
-33%
-40%

-50%

N\
Source: Bloomberg, ICE Q
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FIXED INCOME - BACK IN FASHION

10%
9%
8%
7%
6%
5%
4%
3%
2%
1%
0%

REDINGTON)

Yield

Yield Comparison Along the Credit Spectrum

° Sept 2023
@ Jan 2023
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NATURE-BASED SOLUTIONS - THE NEW KID IN TOWN

61%
Do you manage a What asset class(es) does the
strategy focused strategy cover?
on providing
nature-based 27% 24%
solutions? 10%
2% l l
— =
- In developme:lt Listed Fixed Private  Private Real Assets
12% Equity Income Equity Debt
What are the focus sectors of the strategy (multi-select)?
Other, 18%
\|r Conservation/
Nature-based| restoration,] Oceans, | Technology,
e Agriculture, 65% Forestry, 61% credits, 43% 41% 31% 16%
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HOW IMPORTANT WILL

THIS ITEMS BE FOR YOU IN
20247?

Menti.com

Join at menti.com use code 28539397
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WHAT’S IMPORTANT TO US & OUR CLIENTS FOR 2024?

Mission-aligned
objective setting

Social impact /
health care private
opportunities

REDINGTON ) Redington

Diversification &
inflation protection

Deep dive on multi-
asset managers

Private and Confidential November 2023

33



IN SUMMARY...

&Y
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THE NEW ERA (OR PARADIGM)

REDINGTON )

it's new, I'm
calling it a

paradigm shift
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THE NEW ERA (OR PARADIGM)
MORE DEMANDS, MORE INFLATION, MORE IMPACT

1“" I Clarity on long term objectives
1“" Z Using data to make informed decisions

* 3 Accessing the full opportunity set
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CONTACTS

Tara Gillespie

Head of Global Assets
T +44(0) 208 132 5753

tara.gillespie@redington.co.uk

Disclaimer
For professional investors only. Not suitable for private customers.

The information herein was obtained from various sources. We do not guarantee every aspect of its
accuracy. The information is for your private information and is for discussion purposes only. A variety
of market factors and assumptions may affect this analysis, and this analysis does not reflect all
possible loss scenarios. There is no certainty that the parameters and assumptions used in this analysis
can be duplicated with actual trades. This document is based on information available to Redington Ltd
at the date of publication and takes no account of subsequent developments after that data. Further,
any historical exchange rates, interest rates or other reference rates or prices which appear above are
not necessarily indicative of future exchange rates, interest rates, or other reference rates or prices.
Neither the information, recommendations or opinions expressed herein constitutes an offer to buy or
sell any securities, futures, options, or investment products on your behalf. Unless otherwise stated,
any pricing information in this document is indicative only, is subject to change and is not an offer to
transact. Where relevant, the price quoted is exclusive of tax and delivery costs. Any reference to the
terms of executed transactions should be treated as preliminary and subject to further due diligence.

Please note, the accurate calculation of the liability profile used as the basis for implementing any
capital markets transactions is the sole responsibility of the Trustees' actuarial advisors. Redington Ltd
may estimate the liabilities if required but will not be held responsible for any direct, indirect or
consequential loss or damage howsoever sustained as a result of inaccuracies in that estimation.

Additionally, the client recognises that Redington Ltd does not owe any party a duty of care in this
respect.

REDINGTON ) Redington

FINANCIAL NEWS

PROFESSIONAL PENSIONS

INVESTMENT UK PENSIONS AWARDS
CONSULTANT OF DC INNOVATION OF
THE YEARS 2022 THE YEAR

/ FINANCIAL TIMES

TRAILBLAZING PENSION INSIGHT
COMPANY OF THE DC AWARDS
YEAR - DIVERSITY BEST INNOVATION
IN FINANCE INDC
FINANCIAL NEWS EUROPEAN PENSIONS
INVESTMENT AWARDS
CONSULTANT RISK MANAGEMENT
OF THE YEAR FIRM OF THE YEAR
y FINANCIAL NEWS
AWARDS FOR
PIPA AWARDS EXCELLENCE
INVESTMENT INVESTMENT
CONSULTANT CONSULTANT OF
OF THE YEAR THE YEAR
CORPORATE ADVISER LONDON STOCK
BEST DC EXCHANGE
INVESTMENT 1000 COMPANIES
ADVISER TO INSPIRE BRITAIN

PENSIONS FOR EURCPEAN PENSIONS
PURPOSE AWARDS

BEST BLOG CONSULTANCY
CONTENT OF THE YEAR

Redington Ltd are regulated by the Financial Conduct Authority. Redington Ltd do not advise on all
implications of the transactions described herein. This information is for discussion purposes and prior
to undertaking any trade, you should also discuss with your professional tax, accounting and / or other
relevant advisers how such particular trade(s) affect you. All analysis (whether in respect of tax,
accounting, law or of any other nature), should be treated as illustrative only and not relied upon as
accurate.

©Redington Limited 2023. All rights reserved. No reproduction, copy, transmission or translation in
whole or in part of this presentation may be made without permission. Application for permission
should be made to Redington Limited at the following address — Floor 6, One Angel Court, London,
EC2R 7HJ.

Redington Limited (06660006) is registered in England and Wales. Registered office: One Angel Court,
London, EC2R 7HJ.

Floor 6, One Angel Court, London EC2R 7H]

+44 (0)20 7250 3331

Private and Confidential \ November 2023 37


http://www.redington.co.uk/

	Default Section
	Slide 1
	Slide 2: WHO IS REDINGTON?
	Slide 3: What’s on our mind?
	Slide 4: What is the biggest concern for charities today?
	Slide 5: What’s on our mind?
	Slide 6: 1. Burden shifting
	Slide 7: 1. Burden shifting
	Slide 8: 1. Burden shifting
	Slide 9: 2. New risks and regulation 
	Slide 10: 2. New risks and regulations 
	Slide 11: 3. Higher inflation  
	Slide 12: 3. Higher inflation Pause, pause, pause 
	Slide 13: So, how can we respond?
	Slide 14: Need a truly mission aligned approach  1. Setting clear objectives 
	Slide 15: Understanding your mission
	Slide 16: an integrated framework
	Slide 17: Need to focus on what matters?  2. more data, better insight?
	Slide 18: There is a constant Data dump
	Slide 19: Risk, return, projections… 
	Slide 20: More and More ESG data… 
	Slide 21: Asset manager Sustainable Investment Survey 
	Slide 22: Asset manager Sustainable Investment Survey 
	Slide 23: Mission alignment 
	Slide 24: …Need assets to work hard?  3. New (and old) opportunities 
	Slide 25: What have charities been investing in?
	Slide 26: And, What about now?
	Slide 27: And, What about now?
	Slide 28: And, What about now?
	Slide 29: liquid alternatives – buck the trend
	Slide 30: fixed income – back in fashion
	Slide 31: Nature-based solutions – the new kid in town 
	Slide 32: How important will this items be for you in 2024?
	Slide 33: What’s important to us & our clients for 2024?
	Slide 34: In summary…
	Slide 35: the new era (or paradigm)
	Slide 36: the new era (or paradigm) More Demands, More inflation, more impact
	Slide 37: Contacts


